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Beeaenue

HToroReiii K3aMeH sABJIeTCd (QOPMOIl MTOrOBOH AaTTeCTalllM, IMPOBOAHTCA

COTYIaCHO KaJeHJapHOMY ydeOHOMY IpauKy IOCIE H3YUSHHS BCCX IUCIMILIKH

y41e0HOTO

IIaHa

TOTIONTHUTENLHOR npodeCCHOHATBHOH

MPOTPaMMBI

NpodeCcCHOHATBHOM IEPeNOATrOTOBKY «JIeNOBOM aHTIIHHCKIA S3BIKY.

Heas Ornipezenenune IPakKTUIECKON B TEOpeTHIECKOM

IpOBeNeHHs] ITOITOTOBIEHHOCTYH BEIIIYCKHHKA K BBIITOJTHCHUIO

HTOTrOBOr0 npodeccHOHaTBHBIX 33/1a9, CTENEHH OCBOSHHA KOMITETEHITHH AT
JK3aMeHa BIIAJEHIS aHTTHHMCKUM A3BIKOM.

— IIPOAEeMOHCTPHPOBAaTE YMEHHE NPUMEHATE KOMIIETCHIHH,
3anaun THOIyd4eHHBIE B Npouecce o0ydenus, B cBoel MpodeccHoHaTbHON
NpoBeIAcHHA

posen JIeATEIIbHOCTH,
HTOroBOro
AKIAMERA — IPOSBUTE HABBIKK IIPAKTHIYECKOTO MPUMEHECHHS
MTOJIyIeHHBIX 3HAHUHA B KOHKPETHOH CHUTYallHH.
Ilepedenn NpoBepsieMbIX Pe3yILTATOB 00yYeHHs
Bunst Ipodeccuonansusl | IIpakTHIecKHit YmeHng 3Hanus
JEATENBHO | € KOMIIETEHIINH OIIBIT
CTH
BI-1, K 1 —-cnocoGHocTs | Brnanenue CosepmaTs OcuosHble
BJI-2 IpAMEHATH OCHOBHEIMH | TPAMOTHBIH dboHeTHHECKHE,
crrocobsI criocobaMu IIEPEROT JEeKCHYECKHE,
JOCTIDKCHHES IOCTHKEHUS SKBMBQJEHTHED  |IpaMMaTHYecKHe,
SKBHBAJICHTHOCTH B | 3KBHBATEHTHOCTH B | IEPEBO/L. CIOBOOGpa30BaTeib
NepeBoae B IepeBoJe H HEIC SIBICHUS U
OCHOBHEIE IPUEME] | CIOCOOHOCTBIO 38KOHOMEPHOCTH
repeBoja. IPHIMEHATE $YHKIHOHHDOBAHK
OCHOBHEJ€E NIPHEMEI s H3y9aEMOTO
HepeBoga. HHOCTPAHHOTO
A3BIKa, ET0
(DYHKIMOHAIBHEIE
Pa3HOBHIHOCTH.
BJ-1, K 2 — cnocobrocte | Bnamenue 1- CoBepmrars Jlexcuueckue,
B/-2 OCYIIECTBIHTE JEKCHYICCKHMH, rpPaMOTHELA rpaMMaTHYecKHe,
IHCHMEHHEIH TpaMMATHYECKHMH, |IIEPEBOT C CTHITHCTAYECKHAE H
IIEPEBOJI C CTHIMCTHICCKAMHE H | COOIIONCHAEM CHHTAKCHISCKHUE
COGJ’]IO,IIGHHGM HOpPM | CHHTAKCHYCCKHMHE ICKCHYCCKHX, HOPMBL
HEeKCHYeCKOH HOpMaMH rpaMMaTHIECKHX,
SKBHBAJIEHTHOCTH, |HMCEMEHHOTO CHHTAKCHYECKAX
coOONEHIEM HEPEBOA. 1§




rpaMMATHYECKHX,
CHHTAKCHYECKHUX ¥
CTHIHCTHIECKAX
HOPM.

| CTHITHACTHYCCKHX

HOPM;
- COBEpIIATE

| HOJIHBIH

MMHCHEMEHHBEA
TIEPEBO; TEKCTOB,
HaIlHCaHHBIX Ha
AHTTAHCKOM
I3BIKe, B CROeH
o0nacTy 3Haguii 1

CMEKHBIX
obmacTax Ha
PYCCKHH S3BIK CO
| 3HamEeM
TEPMHHOJIOIHH.
BJI-1, K-3 cnocoGHOCTE Bnanernue OcymecTBIATE HopMer
Ba-2 OCYIIECTBRIATE JTeKCHICCKIMH, YCTHBIH TeKCHUISCKOH
YCTHBIH TpaMMaTHYeCKUMH, |IIOCIECEOBATENbHEl | 9KBHBAIEHTHOCTH,
TOCIIEAOBATEIBHBIA | CTHJIMCTHYECKUMH H | M IEPEBOI K TpaMMaTHYECKHE,
IIepeBo] M YCTHEIH | CHHTAKCHYCCKMMHE | YCTHEUA IEPEBO C | CTHIHCTHYECKHE K
TIEPEBO € MACTA ¢ |HOPMAMH YCTHOTO | JIACTa C CHHTAKCHYECKHE
cobiroleEReM HOPM | HEPEBOA. cobmomenueM HOPMBIL.
JIEKCHYEeCKOH HOPM
SKBHUBAIECHTHOCTH, JIeKCHIeCcKoH
cobmoneHueM 9KBHBAIICHTHOCTH,
rpaMMAaTHYECKHX, co0ImoIeENEM
CHHTAKCHUYECKUX U rpaMMaTH49eCKHX,
CTHITACTHICCKHUX CHHTAKCHYECKHX
HOPM TEKCTa )’
IIEpeBOA U CTHJIACTHYECKHX
TEMIIOPATBHBIX HOpM TEKCTa
XapaKTepUCTHK [IEPEBOHA U
HCXOHXHOIO TEKCTa. TEMIOPaIbHBIX
XapaKTepUCTHK
HCXOJHOTO TEKCTa
— OCYUIECTBIEATE
YCTHBIH
IBYXCTOPOHHHHI
ITOCJIEOBATENbHEL
¥ IiepeBo IpH
COIPOBOXKICHHH
HHOCTPAHHBIX
Jeneranuy,
JENOBEIX BCTPEY,

HEperoBOPOB Ha

OpeHIpHATHAX U B

OpraHu3alax
CBOEH
mpennoaracMoi
npoteccHoHabH




oif cepr 1

CMEKHBIX

oGracTei.

BI-1, K-4 cnocobHoCTE BnaneHue [IpuMenerne - Cnioco6s1
BA-2 MOJEIHPOBaTh CIOCOOHOCTRIO | TaxTHK O0IneHHA MEXITY

BO3MOKHEIE YIPaBIATE H paspemeHns NpecTaBATEIAMH
CHTYAIHK O0INEHNs | pa3pemars KOHQTAKTHBIX Pa3IHIHbIX
MEXTY KOH(MKTHBIS cuTyanuii B chepe |KyIbTyp H
IIPECTABATENSIMA | CHTYAllMH B chepe | MEXKYNBTYPHOH | COHHYMOB;
Pa3IMIHBX MEXKYTETYPHBIX KOMMYHEKAIGAH; |- TAKTHKY
KyabTYD H KOMMYHMKAITHH. - BHIIOIHEHHE pazpelIeHs
COIIHYMOB. Gymxai KOH(IHKTHEL

HOCPEHHKE B cutyauuit B chepe.

cepe

MEXKYIBTYPHOHR

| KOMMYHHKALIH;

- obecregenue

MEXKYJLTYPHOTO

obuieHuA B

Pa3IHYHbX

npodeccrnoHabH

BIX cepax.

Ykazanuda mo ¢popMe NpoBeIeHHS HTOrOBOr0 YK3aMeHa

BK3aMeH NPOBOIUTCS B YCTHOH dopme 1o Gmmetam. Kax sl GrieT CORSpKUT
4 zamanug: .

—  OTBETMTH Ha BOMPOCH IO TeMe «bu3Hec-IIaH» Ha aHITIMHCKOM A3bIKe;

— mepeBeCTd (pa3Hl ZEJOBOTO KOHTAKTA C PYCCKOrO A3bIKa HA aHTTTUHCKUH;

—  mepeBecTH ()pa3ssl IENOBOTO STHKETA ¢ PYCCKOTO A3BIKA Ha AN TMHCKHH;

~  IIEpeBECTH OTPEIBOK M3 JHEJIOBOTO KOHTPaKTa C AHITIMACKOTO S3bIKa HA
 PYCCKHH. |

1 3aganne Answer the following questions on ""Business Plan'':

1. Why does a businessman need a business plan? :

2. If you fill your plan with nothing but a turgid series of facts and figures,
will it be good? Why? Give your reasons.

3. How many plans do businesses usually submit?

4. Why is it better if you do the plan yourself?

5. What information is highlighted in the summary of the plan?

6. What assumptions are behind your financial forecasts? Name as many as
you remember.

7. How long might be the plan?



8. What is the process of putting the essential information all together in its
final form? o

9. What is the best way to keep an enterprise on the right track

10.What kind of information will back up your forecasts?

11.What is the reason of having a fairly conservative plan?

12. How can you use computer programs in doing the plan?

13. Why is the information about past performance important?

14. What basis are financial forecasts for three years given on?

15. In which cases are two or three pages of the plan enough?

16. What diverts a businessman from his longer-term objectives?

17. What must you bring out about your business to achieve objectives of the
business plan?

18. If your purpose is to raise finance, which business plan is better,

conservative or optimistic?
19.What kind of new specialists can help you raise money from venture
capital sources?

20. How can you make your plan look better?

21.What information about management team is included?

22. What basis are financial forecasts for two years given on?

23. How long is the summary plan?

24. If the BP is intended to raise investment funds, what should it concentrate
more heavily on?

25. What does a business plan help you encapsulate on paper?

26. Which three things will you need to persuade someone to lend or invest
enough money in your business?

27. What is the reason of having two business plans?

28. Who can help you prepare the figures?

29. How is the information about product or service presented?

30. For how many years are audited accounts submitted?

31. How long is the full plan? '

32. What can change your business plan?

33. What will you use the business plan within the company for?

34. What is the reason of having an optimistic business plan?

35. Why is it necessary to have a business plan in the written form?

36. What is the purpose of showing your business plan to outsiders?

37. Why is it no use of misleading the lenders and investors?

38. Who should do the plan?

39. What information should be given about sales and promotion?

40. If your target is to secure a bank loan, what should you emphasize in your
business plan?

41. What financial forecasts must be given for two years?

42. What are the two approaches to designating responsibilities while doing
the plan?

43. How is the plan presented orally?



44 Who can help you put your plan together?

45 What information is presented in the description of the market?
2 sananne Translate the following extract on the topic "Business Contacts '':

1. ITrat xomuaaus — 700 IIOCTOSHHBIX COTPYAHHKOB H BPEMEHHBIE, KOTJIa OHH
HYXHEL :

2. TIpoctute, uTo 3aaepxancs. JlaBaire cpasy NPUCTYTIHM K JETy.

3. Ilnas Ha rox.

4, TTumxy, 9robsl mobmaromapurs elle pa3 3a Balge rocTenpuuMCcTIBO H
BBIPA3WTh, KaK 5 OBLI paj yBUAeTh Bac.

5. 5I 6rnaromapen BaM 3a IPUCBUIKY 3TOH Ype3BEYAlHO BA)XKHOW M HMIEANBHO
COCTaBICHHOH HHGOPMAaIHH.

6. OTolf  IEATENBPHOCTH IPENATCTBYeT OrpaHMYEHHBIH AOCTYN  HalleH
MpoAyKI¥H B Bamry cTpaHy.

7. 1Inan Ha Heemo.

8. 4 uckpenne OnmaroxapeH 3a Bari coBeT.

9. DT0 BEI3BIBAET LENb ONPENEICHHBIX 3aTPy IHCHIH.

10. TToxanyiicTa, yKaxuTe Bam oYTOBBIN HHAEKC, afipec 1 HOMEP TelnepoHa

11. 51 BeIcOKO HewIo Bamry no6porty.

12. Ouens mobe3Ho ¢ Bameii cTOpoHEL.

13. Bynem pansl, eclid Bel HanpmeTe HaM O ITaHAX Ballled KOMIIaHHH.

14. I'pathuK moe3mox.

15. Otnoxwuts cobpanue Ha 2 HEJEH.

16. Mel ciemaeM Bce, 94TO B Halux cHiaaxX, 4ToOm Bam npuesn 0511 He
HampacHsM. I pa(puk Ioe3I0K.

17. B34aTh pacdeT B FOCTHHHIIE.

18. YBeInYATh CBEPXYPOUHYO paboTy Wi IPUHATE BpeMEHHEIX PAOOTHHKOB.

19. Mucrep Cmut sHa Mecte?

20. NapaiiTe ycTpouM colpaHie He Ha 9TOH Hefelne, HO JI0 4-To HOAOps.

21. Brarofapro 3a IpPHIVIALUCHAE IOCETHTH KOHTopy Bame#f dupmel u 3a
BO3MOKHOCTE [TO3HAKOMHUTECS C €€ IIEPCOHATIOM.

22. Ceiigac 1 Bac coequnro. He emaiite TpyOKy.

23. 51 mEITarochk OpraHr30BaTh BCTpedy ¢ rocnoauHoM Cakail poBHO B 8 B cpefy
YTPOM. : '
24. BonuTrenbCKoe yAOCTOBEPEHHE.

3 3aganne Translate the following extract on ""Business Etiquette ' into English:
1. OBsr4HO MpeACTaBICHHAE APYT APYTY OCYIISCTBIAET YIPABILAIONIHM, mHOO
ero 3aMecTHTeNh, Tub0 ' cekperaph. JlenoBbie IMPEHCTABICHHUS IPOBOIATCA IO
OonpeneeHHBIM IPaBHIIaM. :
2. Ecnu Brl ynpaensrouii; He IPHKa3EIBAWTE CTPOTHM TOJIOCOM, HO BEXKIIHBO
npocute. Cumpich Bammeit ¢passl ocTaseTcs TEM XKe, HO ITpock0a 3BYIUT NPHATHES U
neiicTByeT Oonee 3QPEeKTHBHO.




3. Ecmu Bbl yhpapmaomaii, NoOMEHTe, 9To moau pabotaror ¢ Bamu, a He Ha
Bac. Omn MOryT HMeTh pyroe MHEHHE Ha 3TOT CYET, HO UM HPaBHUTCA, KOrja ¢ HiUMH
o6paInaroTed KaK C paBHBIMHA.

4. Ecnu B yIpaBIsomIuii, Beera IEpyKHTe CBOe CIOBO, TaK Kak HE0OXOMIMO
MOMHMTBH O KaXAoM JasHoM Bamu obemanuy, Oynb TO HEYTO BAXHOE MM 9TO-TO,
kak BBl cupTaere, MeHee BaXKHOE.

5. Korma Bst oTirydaerechk Kyaa-nu6o, cooOLIMTe ceKpeTapro, Kyna Brr uzete,
xak ¢ Bamu cBs3aThes u Koraa Bel cobupaerech BepHyThCS. JTa MHQOpMAaLHs HyXKHA
eif, 9To0n BpeMEeHHO 3aMeInaTh Ballle 0TCyTCTBHE.

6. Eciiu Brl HazHauun® KOMY-HMOYZb BCTpedy, BBl He HOIDKHBI 3aCTaBIATh
HOCETHTENS JXKOaTh, TAK KaK 3TO HeBexXIMBO. Ero cnexyeT mpoBoauts B Bamm kaGuner
CTPOTO B Ha3HauYEHHOE BpeMsl.

7. Ecniu Brl 32HATHI, CeKpeTaps AOIDKHA JHMYHO BBIATH K IIOCETHTENO,
OGBICHATH IPUYMHY Balmmero oTcyTCTBHS, IepefaTh Bamy M3BMHEHHI M COOOIIUTH
TOYHO, CKOJIBKO BpEMEHH IPOIIHUTCS 3aJEPiKKa.

8. Ecix moceTHTeNh MNpennodTeT IONOXIAaTh, Ball cekperaph NODKHA
m03aB0THTECE O TOM, 4TOOE OH HE HCHBITHIBaN HeyZodbcrB. Kakx TOmBKO OHa
yOequTCsS B TOM, YTO MOCETHTENS YXOOHO yCTpoeH, oHa o0g3aHa NpOLOJKATE CBOIO
pabory.

9. Eciu Bpl JOMDKHB KPUTHKOBATh, KPUTHKYHTe ¢ Iasy Ha mmas. Kputuka
IoIDKHA GHITh o6BexTHBHOH. Hukorna He XpuTHKyHTe KOro-mubO B MPUCYTCTBHY
OPYTHX UNH Pa3paxkeHHBIM TOHOM.

10. Korna cexperaphb B pHeMHOM BEI3BIBacT Bac, yTOOBI COOOIUTE O IIPUXOJIEC
HOCETHTENS, OHA JOIDKHA TOBOPUTH JEIOBEIM TOHOM B TpeTheM Iuile: "Mucrep Paiir,
k Bam Ha npreM mpumren muctep Pocc”.

3ananne 4 Translate the following extract from a contract into Russian:

1. Contingencies. Should any circumstances arise which prevent the complete
or partial fulfillment by any of the parties of their respective obligations under this
contract, namely: fire, ice conditions or any other acts of the elements, war, military
- operations of any character, prohibition of export or import or any other
circumstances beyond the control of the parties, the time stipulated for the fulfillment
of the obligations shall be extended for a penod equal to that during which such
circumstances last.

The party for whom it became impossible to meet its obligations under the
contract shall immediately advise the other party as regards the beginning and the
termination of the circumstances preventing the fulfillment of its obligations.

Certificates issued by the respective chamber of commerce of Sellers’ or
Buyers’ country shall be sufficient proof of such cucumstances and their duratmn
2. Arbitration
Any dispute or difference which may arise out of or in connection with: the
present contract shall be settled, without recourse to courts of law, by the Foreign
Trade Arbitration Commission of England Chamber of Commerce in London in
accordance with the Rules for Procedure of the said Commission.




The awards of this Arb1trat10n shall be considered final and bmdmg upon both
parties.

3. Claims. In case of non-conformity of the quality of the goods actually
delivered by Sellers with the contract specification, any claim concerning the quality
of the goods may be presented within two months of the date of delivery.

No claim shall be considered by Sellers after expiration of the above period.

No claim presented for one lot of the goods shall be regarded by Buyers as a
reason for rejecting any other lot or lots of the goods to be delivered under the present
contract.

4. Insurance

Sellers are to insure the goods for their account against usual marine risks
including risks of leakage exceeding 1% with The British Insurance Company
“Globes” (London) in accordance with the Transport Insurance Rules of The British
Insurance Company for the amount of the invoice value of the goods plus 10 per cent.
The goods may be insured against war and other risks upon special request of Buyers
and for Buyers’ account. The Insurance Policy or Certificate of The British Insurance
Company is to be made out in the name of Buyers or another person according to
their instructions and is to be sent together with the other shipping documents.

5. OTHER CONDITIONS. Neither party is entitled to transfer its right and
obligations under the present contract to a third party without the other party's
previous written consent. Besides, Buyers are not entitled to resell or in any other
way alienate the goods bought under this contract to any third country without
Sellers' previous written consent.

After the signing of the present contract all previous negotiations and
correspondence between the parties in connection with it shall be considered null and
void. All amendments and additions to the present contract are valid only if they are
made in writing and signed by both parties.

All taxes, customs and other dues connected with the conclusion and fulfillment
of the present contract, levied within Russia, except those connected with the Letter
of Credit, to be paid by Sellers, and those levied outside Russia to be paid by Buyers.
Russia is regarded as the place of conclusion and fulfillment of the contract.

6. CONTINGENCIES. Should any circumstances arise which prevent the
complete or partial fulfillment by any of the parties of their respective obligations
under this contract, namely: fire, ice conditions or any other acts of the elements, war,
military operations of any character, blockade, prohibition of export or import or any
other circumstances beyond the control of the parties, the time stipulated for the
fulfillment of the obligations shall be extended for a period equal to that during which
such circumstances last.

If the above circumstances last for more than 20 days, any delivery or dehvenes
which are to be made under the contract within that period may be cancelled on the
declaration of any of the parties, and if the above circumstances last more than 40
days, each party shall have the right to discontinue any further fulfillment of their

obligations under the contract in whole and in such cases neither of the parties shall

-8



have the .right to make a demand upon the other party for cOmpensation, for any

possible losses.

7. TERMS OF TRANSPORTATION. Sellers are to inform Buyers by telegraph
or by telex not later than 5 days before the starting of loading of the name and
capacity of the tanker, the date and port of shipment of the goods. Furthermore, the
Captain is to advise Buyers or their agent by cable of the forthcoming arrival of the
tanker at the port of discharge 4 days before her arrival. Sellers have the right to
substitute one tanker for another informing Buyers thereof by cable or telex.

On arrival of the tanker at the port of discharge, the Captain is to give Buyers'
representative at this port a written notice of readiness of the tanker for discharging.
The Captain is entitled to hand in the above notice at any time of the day or the night.

Lay time to commence 6 hours after such notice of readiness is handed in by the

Captain, berth or no berth. Sundays, holidays, time of stormy weather preventing
discharging as well as time during which discharging operations could not be carried
out owing to technical and other conditions depending on the tanker are not to be

included in the lay time.

8. DELIVERY AND ACCEPTANCE. The goods are considered to be delivered
by Sellers and accepted by Buyers in respect to quantity: as per weight indicated in
the Bill of Lading in conformity with the measurements of the shore tanks at the port
of loading, and in respect to quality: as per certificate of quality issued by a
laboratory at the port of loading. The weight stated in the Bill of Lading is to be
considered final and binding upon both parties.

Previous to the loading of the goods, 4 arbitration samples are to be taken from

each of the shore tanks from which the goods are to be loaded in the carrying tanker.
These samples to be sealed by Sellers as well as by the Captain of the tanker; 2
samples to be handed over through the Captain of the tanker at the port of unloading
to Buyers or to another person according to Buyers' instructions and the other 2
samples to be retained by Sellers. '

9. PENALTY. Should Buyers fail to open the Letter of Credit in time, they are
to pay Sellers a fine for each day of the delay, but not more than for 20 days, at the
rate of 0.1 per cent of the amount of the Letter of Credit and in that case Sellers shall
have the right not to load the tanker until the Letter of Credit has been opened.
Should the delay in the opening of the Letter of Credit exceed 20 days, Sellers shall
have the right to refuse to deliver the goods which were to be paid for out of this
Letter of Credit. And in all the above cases demurrage and dead freight paid by
Sellers in connection with the delay in the opening of the Letter of Credit are to be
repaid by Buyers. Payment out of the Letter of Credit is to be made against
presentation by Sellers to the Bank for Foreign Trade of Russia in Moscow of the
following documents: Commerc1al Invoice, Insurance Policy or Certificate of
Ingosstrakh of Russ1a '



~ 10. PAYMENT. Payment for the goods sold under the present contract is to be
effected out of an irrevocable confirmed Letter of Credit to be opened by Buyers with
the Bank for Foreign Trade of Russia, Moscow, or in favour of Sellers for the value
of each lot of the goods to be shipped plus 10%. The Letter of Credit is to be valid 45
days.
The Letter of Credit is to be opened not later than 15 days before the agreed time of
shipment of each lot of the goods. Expenses in connection with the opening,
amendment and utilization of the Letter of Credit are to be paid by Buyers.
In case of the opening of the Letter of Credit with another Bank, payment is to

be made against a telegram of the Bank for Foreign Trade of Russia, Moscow,
acknowledging the receipt of the following documents: Commercial Invoice,
Insurance Policy or Certificate of Ingosstrakh of Russia.

OGipe pexoMeHJaMH N0 MOATOTOBKE K HTOTOBOMY 3K3aMeHY

Cnylmarens OOMKEH CAMOCTOSTENBHO HM3YyIHMTH MIH OOHOBHTH IOJTyJIeHHBIE
papee 3HAHWS, YMEHHS, HaBBIKH, XapaKTepH3yIOWe IPaKTHIecKylo U
TEOPETHIECKYIO TOATOTOBICHHOCTE IO TEMaM, COAEPIKAaHHE KOTOPHIX COCTaBILIET
TpeaMeT HTOTOBOTO DK3aMeHa. .'

KpurtepHH olleHKH pe3y/bTATOB OTBETOB HA HTOrOBOM JK3aMeHe

Onenka oTBeTa CIOYIIATENI Ha WTOrOBOM 3K3aMEHE OINpelNeiseTcs B xogie
3aceaHUsd HTOTOBOH AaTTECTAlMOHHOM KOMHCCHHM 1O IpHEMy 3K3aMeHa (Jamee —
HMAK). Pemenve IpHHHMaeTCA Ha 3aKPhITOM 3aCelaHuH npoc'Tr;IM GOJBIIMHCTBOM
rOJIOCOB TIEHOB KOMHCCHH, VYAaCTBYIOIIMX B 3aCelaHuy, IpH 0013aTellEHOM
HpUCYTCTBHH IIpejcenaTelld KOMUCCHH WK ero saMectutend. Ilpu paBHOM ducie
TOJOCOB  HpeicenaTellh | KOMECCHH (umu  3aMEHIFOMAR er0  3aMeCTHTENb
npeAceaTens KOMHCCHH) 00TanaeT ﬁpaBOM PeIIaloIero rojuoca.

Pesyneratsr pemenus MAK onpenensrorcs ONEHKaMH «OTIIAYHON, «XOpOILOY,
«YIOBIIETBOPUTENBHOY, KHEYIOBICTBOPUTEIBHOY. |

Ouerxa "OTJIMUHO" crautcs CJIymaTeﬁIo; TIOKA3aBIIEMY BCéCTopOHHHe 51
IIy0OKHe TeOpETHIECKAE 3HAHNSA, B JIOHOR Mepe COOTBETCTBYIONIHE TPeOOBAHMAM K
VpOBHIO IOATOTOBKM  BBUILYCKHHKa, IIOXTBEDIHWBIIEMY IIOMHOE  OCBOCHHE
KOMIIETEHL{HI.

Onenxa "XOPOHIO" craBuTCH CIIyImaTeio, IOIyCTHBIIEMY HETOYHOCTH B

IIEPEBOJE  TEKCTOB, IIOKa3aBIIEMy  TEOPETHUECKHE 3HaHHA, B  IEIOM
' : 10



COOTBETCTBYIONIME  TpeOOBaHMAM K  YPOBHKO nonro'rosm BEIITY CKHUKA,
obHapyKMBIIEMY CTAaOWIGHEIM Xapakrep 3HaHMH M YMEHHH, B IenoM
HOATBEPAHBLIEMY OCBOSHHE KOMIIETEHIIAH.

Ouenxa "VIOBJIETBOPUTEJIBHO" ctaBuTCsa CIymIaTeno, IOKa3aBLIEMY
YpOBEHb TEOPETHYECKHX 3HAHHM B 06Léme,‘ MHHHMATBHO HEOOXOAMMOM Ui
peineHus npodheCCHOHANBHBIX 3aJa4, JOMYCTHBIIEMY HETOYHOCTH B IIEPEBONE U B
- OTBETaX HA BOIPOCH, CBUIETENBCTBYIONINE O HeOOXOMMOCTH KOPPEKTHPOBKH CO
CTOpOHBI SK3aMEeHATOpd, TOATBEPIUBIIEMY OCBOSHME KOMICTECHIMH Ha JOMYCTAMOM
YPOBHE. |

Omenka "PIEVI(OBJIETBOPPITEJILHO" CTaBUTCH CIIyIIaTeIto,
OGHapYKHBIIIEMy CYIIIECTBEHHblE UpOOENsl B 3HAHHM OCHOBHOTO y4eGHOro
MaTepyana, JONyCTHUBIIEMY IPYHIMINAIGHEIE OLMOKY, He TOATBEPAMBILEMY
ocBoenme xomnereRuwi. Crymarens, IOIYYHBIIMH HEYAOBICTBOPUTENBHYIO

OTMETKY 32 UTOTOBBIH 3K3aMEH, IIOAIEKUT OTIUCIICHAIO U3 BatlV.
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